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Discover companies
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Businesses, consultants, economic developers and academics ask themselves every day:

The search for company information is time-consuming and costly

Problem statement

How do I find the companies I'm looking for?

Knowledge workers spent 19% of their time 
on searching and gathering information.

McKinsey Global Institute
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Google does not find good providers and leaves the research work to you

Problem statement
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ChatGPT only gives advice or even misinformation

Problem statement



5webAI SaaS

World's first SaaS provider for real-time insights into the economy

Ready out of the box: A ready 
to use platform for exploring the 
economy.

Real-time: Bird's-eye view of the 
economy in real time.

Scalable: Seamless scaling to 
new topics and regions.

Data sources: Integration of 
news, social media, satellite data, 
PDF reports…

Endless use cases: ESG reports, 
lead generation, trend monitoring…

Just type in what you are looking for…

…and add AI-generated firm-level indicators. 
99%

Time and cost saving
compared to manual search

1x
Data updates 

per month

10x
More companies

compared to competitors

∞
Export

limit
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Platform subscription tiers for different customer types

Subscription tiers

webAI Platform
Subscription tiers

Onboarding

Custom search

Trend monitoring

Individual exports

Monthly updates



8

ECOSYSTEM CHATBOT

Opening the webAI ecosystem to create additional products

Future products

Automated company 
URL search

Easy to understand
firm-level indicators

Customer firm lists
imported into webAI

Scanning customer
firms with webAI

Monthly updates

Access to results via
exclusive dashboard

Access reselling
and shared revenue

• Is Enertek a sustainable company?
• Enertek Sustainability Score is very high

at 1.28. The company, Enertek Innova AS,
is engaged with sustainability through its
focus on renewable energy and innovative
technologies. They offer consultancy
services tailored towards developers,
energy companies… Click to see relevant
texts

[Actual output of prototype]

Potential launch customer:

Natural language prompt
e.g., company’s ESG rating

Summary of relevant
company activity

Reference to relevant 
original texts
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2020
2021 2022

2018

2024

Professional Services

Research 
started

ISTARI.AI
founded

PhDs
finished

Full time
work

Market

Associations, clusters 
and ministries

Launch
shop

Launch
platform

Scaling
Europe

• Universities

• Research institutes

• Think tanks

Customer:

Academia

• Industrial and regional associations

• Chambers of commerce

• Public innovation agencies

• Ministries

Customer:

Public

2019

302m€ SAM

510m€ SAM

1,500m€ SAM

• Market analysis

• Technology analysis

• Credit rating

• “Alternative” financial data

Customer:

Consultancies

• Lead generation

• Competition analysis

Private companiesCustomer:
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Robert (COO)
Doctoral Researcher in Management
5 years of experience as co-founder and 
startup coach

David (CTO & Co-Founder)
PhD in Statistics, 7 years of experience 
working at predictive analytics firms, 
ML/AI/NLP

Jan (CEO & Co-Founder)
PhD in Geoinformatics, 13 years of 
experience with company databases 
and indicators, Web Mining

MABerlinHeilbronn

ISTARI is embedded in top AI ecosystems & brings genuine domain knowledge

Office locations



Research associations
• Research association with Harvard University and future 

member of Harvard CGA/IQSS Industrial Advisory Board

Awards and achievements
• Start-up BW Pre-Seed innovative startup funding
• Winner main prize Slush’d Germany 2022
• Winner main prize Q-Summit 2023
• Winner KI Champion Baden-Württemberg 2023
• 12+ paper publications in renown scientific journals
• Best Paper Award R&D Management 2022
• KI Garage, PwC Scale, Up2B accelerators participation
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ISTARI has a proven track record in business and academia

Success
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We need runway to take off with our SaaS solution

Investment Case

Investment objectives:

• Switch from project to product-based
business model initiated

• Runway for platform launch and sales.

• Compensation for reduced project sales.

• Growth of marketing, sales and support
team.

Investment round:

• Total investment of 300k€-500k€ 

• Valuation of 5m€

• Investment closed until September

Investor profile:

• Outstanding business network

• Experience in SaaS sales

• International market experience

Y2+ break evenRecurring revenue

Lean team and cost structure
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Costs and revenue

Revenues Costs EBITDA
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Revenue channel shares

Non-subscription products in % of revenues

Subscription Service in % of revenues

2021 2022 2023 2024 2025 2026
Support FTE 0.5 1 1 1 2 3
Consutling/Sales FTE 0 0 0 0 1 2
Development FTE 0 0 1 1 1 2
Management FTE 2 2 2 3 3 3
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Workforce

Management FTE Development FTE

Consutling/Sales FTE Support FTE
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Costs structure

Personnel costs Office (rent and hardware)

Marketing/travel webAI pipeline

Legal, and insurance
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Contact:
jan.kinne@istari.ai


